
T he foundation of TetonPines Financial can be traced 
back to a moment that should have been simple.

Years ago, a national financial services firm partnered 
with Costco to offer free financial consultations. Holly 

Parker Jensen and her husband decided to take advantage of 
the opportunity and scheduled an appointment, expecting a 
straightforward first step toward organizing their financial 
future.

Instead, they ran into a barrier.
When Holly requested a sign language interpreter for the 

meeting, the process quickly became a drawn-out struggle.  What 
should have been routine turned into weeks of back-and-forth, 
delays, and resistance. It wasn’t until several weeks later that the 
company finally conceded and provided an interpreter.

By then, the message was already clear.

The issue wasn’t just inconvenience; it was inaccessibility.
And it didn’t stop there.
There were no follow-up consultations, not because of a lack 

of interest, but because the financial planner was unwilling to 
provide ongoing accommodation.

That experience exposed a deeper problem: financial planning 
isn’t just about strategy and numbers.  It often breaks down at the 
most basic level: communication.  For the Deaf community and 
others who require accessible services, even getting in the door 
can be unnecessarily difficult.

Holly didn’t ignore that gap.  She built her company around it.
TetonPines Financial operates on a principle that still stands 

out in the industry:
accessibility isn’t an accommodation—it’s the standard.
That perspective is shaped by a combination that rarely exists 

in traditional financial planning. Holly Jensen is a native ASL 
signer, a former therapist, and an Infinite Banking strategist, 
bringing together communication, behavioral insight, and 
financial structure into a single, integrated approach. Her work 
focuses on solving fragmented finances by helping clients see 
how every decision connects, rather than addressing isolated 
problems.

 “I didn’t have any financial plans at that time, but what I 
saw as a therapist and what I personally experienced shaped the 
struggles that ultimately led to the inception of this journey,” says 
Jensen. 

Reframing Financial Planning Around 
People
Traditional financial planning has long been defined by products, 
projections, and performance benchmarks. TetonPines Financial 
introduces a shift toward people first. Communication stands 
at the center, especially for clients who rely on sign language 
or require more inclusive engagement. This shift, while simple 
in principle, has far-reaching implications. When clients feel 
heard, engagement improves, decision-making becomes more 
deliberate, and follow-through strengthens. 

The firm’s process reflects this philosophy. It begins with 
a 30-minute strategic call designed to assess fit and determine 
whether meaningful progress is possible particularly in cases 
where debt outweighs income. From there, clients complete a 
comprehensive financial snapshot, mapping income, liabilities, 
and assets in full.
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At the center of the model is cash flow analysis. Rather than 
serving as a supporting metric, it functions as the primary driver 
of strategy. By establishing a baseline, the analysis reveals patterns 
like inefficiencies in spending, misaligned priorities, and hidden 
opportunities to redirect resources. From that point, strategy 
becomes situational. For some, the priority is debt reduction and 
restoring stability. For others, it shifts toward asset growth and 
long-term planning. In both cases, decisions must be actionable, 
sustainable, and aligned with how clients actually live.

To make progress tangible, TetonPines Financial guides 
clients through a signature, color coded framework designed 
to bring structure and direction to their financial journey. 
Beginning at the red level, where debt dominates, clients move 
through successive stages, from paycheck-to-paycheck instability 
to measured progress, disciplined saving, and ultimately purple 
level that represents financial independence. The structure 
allows clients to identify where they are, understand what comes 
next, measure progress over time and reinforces momentum 

which is an essential factor in long-term financial change. This 
framework is not just a reference point, but an active system that 
Jensen uses to guide clients step by step through each stage of 
financial transformation.

Outcomes That Extend Beyond Numbers 
Client outcomes reflect the strength of this approach. One case 
involved a couple whose finances had become unmanageable 
due to multiple accounts and unclear purposes for each. What 
appeared organized on the surface created constant confusion 
underneath, leading to missed payments, financial leaks, and 
growing frustration. A structured review brought clarity, 
streamlined their accounts, and replaced uncertainty with 
control.

Another client came in overwhelmed, managing more 
than twenty credit cards and carrying the constant stress of 
feeling financially stuck. Despite that perception, the cash flow 
analysis revealed available income that had been hidden under 
disorganization. That moment shifted everything, turning 
anxiety into clarity and giving the client a path forward they 
could finally act on. These shifts rarely stay limited to numbers 
alone and often begin to influence how individuals and couples 
navigate financial decisions together.

Recognition as the Top Financial Empowerment Coaching 
Services of 2026 reflects a broader shift in how financial planning 
can be delivered by prioritizing accessibility, clarity, and human 
understanding. 

What began as a moment of exclusion has evolved into a model 
built on inclusion. Through a combination of behavioral insight, 
structured planning, and accessible communication, TetonPines 
Financial continues to expand its reach, demonstrating that when 
clients are truly understood, better financial outcomes follow.  

Holly Parker Jensen, 
Owner

I didn’t have any financial plans 
at that time, but what I saw as 

a therapist and what I personally 
experienced shaped the struggles 
that ultimately led to the inception 

of this journey.


