TOP FINANCIAL EMPOWERMENT COACHING SERVICES 2026

TetonPines Financial

Rethinking Financial Planning Through Accessibility

he foundanon of TetonPmes Financial can be waced
back to 2 momene that should have been simple.
Years ago, 2 nanonal fimancal services firm parmered
with Costeo to offer free financial consuhatioas. Holly
Parker Jensen and her bushand decided o ke advanuge of
the oppormunny and scheduled an appointment, expecting a
straightforward first step toward arganizng their financal
fuure.

Instead, they ran oo a barner.

When Hally requested 2 sign hinguage interpreter foe the
meeting, the process quackly became a drawn-out struggle. What
should have been rounne turned o weeks of back-and-forth,
dielays, and resistance. Towasn't unil several woeks lacer thar the
comypany finally coaceded and provided an imserpreter.

By then, the messag)

was already clear.

The msue wasn't just inconvenience; it was inaccessibaliry.

And it dida't seop there.

There were no follow-up consaltanons, not because of a lack
of inserest, bur because the financul planner was unwilling to
peovide cagoing accomnod stion.

That experience exposed adeeper problem: financial pinnng
't just about serategy and mumbers. It often beeaks down ac the
most hasic level: communscation. For the Deal’ commumicy and
ochers who require accessible services, even gemting in the dooe
can be unnecessarily daffscul.

Haolly dida'tignore that gap. She bailt her company around =.

TevonPmes Financial operates oan a pancaple thar sull stands
oat in the industry:

accessibilicy wn't an accommodanon—ic's the standard.

That perspective is shaped by a combination that rarely exisas
in tradicional financul phinning. Holly Jensen is 2 native ASL
signer, a former therspist, and an Infinie Banking stracegisz,
bemnging together communicanon, bebavioeal insight, and

financul strocture into a single, imegrated approach. Her work
focuses on solving fragmented fmances by helpang clients see
bow every decision connects, rather than addressng isolaed
peoblems.

*1 dadn't have any financial plans ac thar nme, bot what |
saw as a therapist and wha | persoaally experenced shaped the
struggdes thar ukimately led 1o the incepoion of ths joarney.”
Jensen,

says

Reframing Financial Planning Around
People
Tradinonal financial planning has Jong been defined by products,
pecjections, and performance benchmarks. TeconPines Financual
mtroduces a shaft toward people first. Communicanon scands
a the center, especially for clients who rely ca sign linguage
o require more mchisive engagement. This shift, while smple
m poancgk, has fGr-reaching mplicanons. When dients feel
beard, engagement impeoves, decsson-making becames more
deliberate, and follow-through strengthens

The firm's process reflects chis phalosoplyy. It begins with
a Mo-mipute strategic call designed 1o assess £ and determine
whether meaningful progress s posable paroculady in cases
where debe cutweighs income. From there, cliems complete a
comgprehensive financial smapshor, mapping income, labedines,
and assees in full.
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At the center of the model is cash flow analysis. Rather than
SeTVing & a supportng metric, 1 funcoons s the pamary desver

of strategy. By establshing a baseline, the analyses reveaks patterns
like inefficiencies in spending, misaligned priorines, and hidden
oppormungics o redirect resources. From cthat point, strategy
becomes smuanonal. For same, the prarity is debe reduction and
restoring stabeity. Foe others, it shafts toward asset growth and
loag-serm planning, In both cases, decisions must be actiosable,
suszainable, and aligned with bow clients actnally hive.

b

| didn't have any financial plans
at that time, but what | saw as
a therapist and what | personally
experienced shaped the struggles
that ultimately led to the inception
of this journey.

To make perogress tangible, TeronPines Fmancial guides
chenes through a signanare, color coded framework designed
o bring swructure and direction o their fimanaal journey.
Beginning ar the red kv, where debt dominates, daenes move
through successive stages, from paycheck-to-paycheck instabilicy
o measured progress, disciplined saving, and ulimarely parple
level tha regresents financial independence. The structure
allows clienes o sdemnify where they are, understand what comes
DEXE, measure progress over tme and reinforces momentam

which 1 an essennual facror in Jong-term financial change. This
framework is not just a reference poing, but an actwve system that
Jensen wses vo guide chents step by step through each stage of
financial transfornuanon.

Outcomes That Extend Beyond Numbers
Client outcomes reflect the strengeh of this approach. One case
involved a couple whose finances had become unmanageable
due o muliple accounes and unclear purpases for each. Whar
appeared crganszed on the surface created constant confusion
undemneath, kading o messed paynsents, financial leaks, and
growing frostanon. A stroctured  review  brought  cliray
sreambned  their accounts, and repliced uncertinty wath
comrol.

Another cliemt came in overwhelmed, managing moce
than twenty credic cards and carrying the constmt stress of
feekmg financially scuck. Despate thae percepoion, the cash flow
amalysis reveaked available moame that had been hidden under
disceganization. That moment shifted everything, muming
anxiety mro clncy and giving the client a path forward chey
could finally act on These shifts rarely stay limited o numbers
alooe and often begin w influence how mdwviduals and couples
navigate fimancial decisions wgether.

Recogninon as the Top Fmanciad Emposerment Coaching
Services of 2026 reflects & beoader shiftin how financul planning
can be delivered by priontizing accessiality, clarny, and human
understanding.

Whar began as a moment of exclhason his evolved it 2 modd
buik oo mchision. Through 2 combinanon of behaviceal inaght
structured plinning, and accessible communacation, Tecon Pines
Fanancul connnues w expand as reach, densonstranng thar when
clients are truly understood, better financial cetconses follow. Fs



